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New state standards and objectives
that require the addition of renew-
able energy are causing wholesale
power costs to rise for Red Lake
Electric Cooperative. 
Wind energy and the depressed
wholesale energy market are two
drivers behind a 5 percent rate
increase that became effective Dec.
20, 2010, and a subsequent rate
increase of approximately 17 per-
cent that will likely be applied in
March 2011. 
Minnkota Power Cooperative, our

wholesale energy provider, is sub-
ject to laws in Minnesota and North
Dakota that require the addition of
wind energy resources to its gener-
ation base. The Minnesota Renew-
able Energy Standard requires that
25 percent of power be generated
through renewable sources by
2025. The North Dakota Renew-
able Energy Objective requires that
10 percent of power be provided
from renewable energy by 2015. 
To prepare to meet these standards
and objectives, Minnkota contract-

ed with NextEra Energy Resources
to begin purchasing significant
wind energy resources in 2007,
2008 and 2009. About 1.3 billion
kilowatt-hours (kWh) annually are
purchased from NextEra, a wind
energy developer, under 25-year
contracts. This production currently
represents about 30 percent of the
load obligation created by the retail
customers of Minnkota. 
It is expected that the decision to
enter wind contracts now, rather
than later, will provide the lowest
long-term renewable energy cost.
Unfortunately, in the short term,
Minnkota is contracted to pay an
over-market price for the wind
energy. 
At this point, Minnkota needs only
a small amount of the electricity
generated from these wind farms to
meet the needs (3714004.02 Luther
Kaushagen) of the co-ops it serves.
The larger share is excess energy,
which is sold into the wholesale
energy market at variable prices.
With a depressed economy, the
demand for excess electricity from
the market has dropped. Now,
instead of selling electricity in the
market for a profit, Minnkota sells
some of its excess electricity at a
loss. On average, the market price
has been about 50 percent below
average. The shortfall in 2011 is
expected to be about $20 million. 

In response to the 2009 revenue
shortfall created by the reduced
wholesale energy market, a one-
half cent per kWh energy surcharge
was instituted. Because wholesale
energy market prices remain very
low, the surcharge has been extend-
ed through 2011. As the economy
recovers, it is expected that
Minnkota will sell at least some of
its excess energy at a profit. 

Wind power and the wholesale energy market
Surcharge extended through 2011

A small glimpse into the holiday village display at the home of Brian Schmitz of Browns Creek township.
Schmitz collects and displays a myriad of ceramic people and places each Christmas Season.

More photos and accompanying story on page 4.

After 33 years of working for
Red Lake Electric Cooperative, Ira
Cota retired in November. He
began his employment with the
Cooperative in the fall of 1977
working the entire time in the line
department. 

Cota worked the first few years
as a groundman. He was promoted
to a journeyman lineman in 1987
upon completion of Minnesota
Rural Electric Association's
apprenticeship program. Cota held
the position of lineman at the time
of his retirement. 

As he reflected on the past Cota
recalled going on "storm jobs" to
help out fellow cooperatives in
time of need. He worked in the
Lake Park area helping Red River
Valley Cooperative Power Associa-
tion of Halstad, in the Langdon,
ND area helping Cavalier Rural
Electric of Cavalier and helped
PKM Electric of Warren following
the spring disaster of 1997. PKM
had over 150 linemen, contractors
and farmers helping rebuild many
miles of line to restore electric
service to its members. 

A storm job Cota recalled on
Red Lake Electric's system was the
double circuit line outage north of
the Holt Substation in July of 2005.
Red Lake Electric's crews were

assisted by Minnkota Power Coop-
erative line workers and area con-
tractors and farmers in rebuilding a
line that was toppled by high
winds, only weeks after being con-
structed. 

Cota remembered an act per-
formed by one of his past fellow
line workers, LeRoy Marcotte. "We
were making repairs to wires on a
three phase angle pole (C4) and
LeRoy belted off on one of the
wires allowing himself to move out
on the wire so he could hook a hoist
to one of the other wires. It was the

only time I saw this done," stated
Cota. 

"Doing the work we were doing,
often hot line work, you not only
had to look out for yourself, but
also your co-workers. You were
taking your life and their life in
your hands." 

In his spare time Cota enjoys
fishing, hunting, golfing, cross
country skiing and searching for
deer sheds (antlers). He spends a lot
of time outdoors with his grandson
Blake and will soon have another
grandchild to spend time with. 

"There is always plenty to do,"
said Cota. "I plan to take more
canoe trips down the river and one
can be kept busy with family
alone." 

Ira and his wife Deb live in Polk
Centre Township, Pennington
County, rural Red Lake Falls. They
are parents to three children:
Danielle Arlt, Red Lake Falls; Mea-
gan (Josh) Michaelson, Crookston;
Tyler, Red Lake Falls. The Cotas
are members of Black River
Lutheran Church. 

In closing Cota said, "I had a
great group of people to work with;
my work was made enjoyable by
them. I thank my fellow co-workers
for all of their support." 

Cota retires from RLEC 

The Ashtabula 1  wind generator farm is located in Barnes County, ND,
and can produce 148.5 megawatts from ninety nine 1.5-megawatt GE
turbines. Each turbine is more than 260 feet tall from the ground to the
center blade hub. The site began commercial operation in 2008. The
site is operated by a subsidiary of NextEra Energy Resources.

Cookies and Calendars
As a small token of appreciation to our members, 

an open house will be held at 
Red Lake Electric's headquarters December 27-30.

Stop by for refreshments and Christmas cookies 

and pick up a 2011 calendar.

Let the light shine wherever you may be ... 

whether near or far, the light of the season 

brings all hearts closer to home.

Greetings are sent your way for a holiday

filled with the light of laughter, 

the glow of peace and the warmth of love.

Merry Christmas and Happy New Year 

from all the employees and directors of 

Red Lake Electric Cooperative!

Season'sGreetings

Ira Cota

The need to comply with strict
federal environmental mandates is
causing wholesale power costs to
rise for Red Lake Electric Cooper-
ative. 

Environmental control upgrades
at the Milton R. Young Station are
a driving force behind a 5 percent
wholesale rate increase that became
effective Dec. 20, 2010, and a sub-
sequent rate increase of
approximately 17 percent that
will likely be applied in March
2011. 

Minnkota Power Coopera-
tive, our wholesale energy sup-
plier, has made a substantial
investment of more than $425
million to comply with federal
Environmental Protection
Agency mandates at the Young
Station, our primary source of
power generation located near
Center, N.D. 

The major upgrades are
emission controls for sulfur
dioxide (SO2,) and nitrogen
oxides (NOx) on both Young 1
and Young 2. The Young Sta-
tion has installed equipment to
remove 95 percent of SO2,
emissions and reduce NOx
emissions by more than 60 per-
cent. The improvements to
remove SO2, cost $260 million;
NOx controls cost $35 million.
Additional (4408003.08 Jeffrey
Quamme) infrastructure to support
the new systems requires $130 mil-
lion in electrical improvements. 

"The investment in emissions
reduction technologies that we are

completing now will allow the
Young Station to continue to be the
major generator for Minnkota's
customers for a long time into the
future," said Luther Kvernen,
Minnkota vice president of genera-
tion. 

Costs will increase to run and
maintain these new systems.
Between 2008 and 2012, capital

costs at the Young Station will
increase by about 80 percent and
operating and maintenance costs
will increase by about 63 percent. 

By 2012, the Young Station will
meet all current federal environ-
mental control standards. Follow-
ing the completion of these proj-

ects, long-term costs will remain
competitive and stable, emissions
will be significantly reduced and
reliability will continue to be main-
tained at high levels. Minnkota's
primary objective is to ensure that
the Young Station provides safe,
reliable and affordable electricity
well into the future. 

So what does $425 million look
like? Let's break it down: 
Sulfur dioxide (SO2) removal 

Lignite coal contains sulfur
components and their combus-
tion generates SO2,. By
installing SO2, absorber (scrub-
ber) technology on both units,
Minnkota will eliminate 50,000
tons or 95 percent of SO2, by
2012. 

Required:
Scrubber - When coal com-

bustion gas passes through the
scrubber's absorber vessel, a
water and lime mixture is
sprayed. The flue gas reacts
with the lime to produce a gyp-
sum-like sludge that removes
the SO2 and prevents it from
being released through the
unit's chimney. 

Lime prep and storage
tanks - The lime needed for

SO2 removal required the construc-
tion of two 2,700-ton silos built to
receive, store, prepare and distrib-
ute the alkali reagent. 

Environmental Upgrades con-
tinued on page 2.

Rising costs: Environmental upgrades



While there is still plenty of
work to do before we can put 2010
to rest; work on the new year has
begun in the form of budgeting by
those of us assigned to do that task
here at your Cooperative. Budget-
ing for new construction, normal
replacement of aged plant and the
continued maintenance that is nec-
essary to keep the electric system in
reliable shape are all part of the
budgeting work we're doing now to
prepare for next year and beyond.
Budgeting revenue to cover
expenses, of course, is part of the
annual planning too.

Your cooperative has done a
good job, I think, of keeping up
with maintaining the electric sys-
tem. Poles are inspected in parts of
our service area annually as well as
routine line inspection done daily
as crews are out doing work. Poles
that do not pass the test are
replaced and other problems found
in our daily routines are corrected
before they result in service inter-
ruptions. New tie lines are added to
improve (2205003.03 Glen N.
Ekman) system reliability and aid
in restoring power quicker when
problems do arise; system upgrades
are made when growing loads
require it.

Unless mother nature wields a
heavy stick across our service area
in 2011, we expect our biggest
challenge next year to be the
increased cost of buying wholesale
power. If you haven't already, I
encourage you to read stories
included elsewhere in the Volts and
Jolts that address the rising cost of
generating electricity and what it
means for your Cooperative. "Ris-
ing costs: Environmental
Upgrades" and "Wind Power and
the Wholesale Energy Market" do a
good job of explaining why
Minnkota's costs are going up and
what they expect those increases
will be to Red Lake Electric Coop-
erative and the Minnkota Power
systems.

Because wholesale power cost is
over 70% of our cost of providing
you service, changes in cost of

power that Minnkota is projecting
will require that our rates increase
to recover this added expense. Our
budget has not been approved for
2011 nor has a rate increase been
finalized for board approval. I will
be asking the (6823002.02 Wesley
Myhre) RLEC board's approval to
increase rates in March of 2011 to
offset the 5% increase in wholesale
power cost Minnkota will put in
place this month and the approxi-
mate 17% rate increase Minnkota
plans in March of 2011. 

Together, these two increases in
wholesale power cost will amount
to $1.4 million dollars for RLEC in
2011. I expect wholesale power to
cost RLEC $7.5 million in 2010
and, based on Minnkota's increases,
that amount will increase to $8.9
million in 2011.

Given a combined increase of
22% from Minnkota over the next
four months, we would need an
increase in RLEC rates in the area
of 15% to 16% in March to cover
the increase in wholesale power
expense. If what we have budgeted
for RLEC's distribution expenses
for 2011 hold true, we will not need
an additional increase in rates to
cover these costs. In fact, RLEC
distribution expenses are expected-
to be less in 2011 than what those
expenses were in 2008, 2009 and
2010. I can't think of a better way to
tell you that the employees and
directors of your Cooperative are
controlling expenses where we can.

Cota Retires
I'd like to add my thanks and

best wishes to Ira Cota who has
called it a career here at the Coop-
erative. Even though our turnover
of employees is not high, the face
of the Cooperative continues to
change as our group of long
tenured employees retire and move
on. We say thanks Ira, for your
service to the Cooperative these
past 33 years; for your part in
building and maintaining the 2,600
miles of power line that helped the
Cooperative be a reliable provider
of energy for it's members. All of us

here at the Cooperative hope that
your retirement is a long and happy
one.

Merry Christmas
On behalf of the employees and

directors of your Red Lake Electric
Cooperative, thank you for your
patronage this past year. We appre-
ciate the opportunity to serve you
in 2010 and we look forward to
serving you and the new members
that will be joining us in 2011.
Merry Christmas and may the new
year be one full of blessings for
you, your family and your Red Lake
Electric Cooperative.

Environmental Upgrades contin-
ued from page 1

Chimney upgrades - The wet,
scrubbed flue gas that is released
from the scrubber required a new
550-foot tall chimney for Young 2.
The new chimney has a 140-foot
diameter foundation that is 11-feet
thick. Young 1 will use the existing
Young 2 chimney following signif-
icant upgrades to support a new
scrubber. 
Nitrogen oxides (NOx) reduction 

Nitrogen oxides are formed dur-
ing the combustion process in the
boiler when nitrogen gas combines
with oxygen at high temperatures.
By incorporating Selective Non-
Catalytic Reduction (SNCR) and
OverFire Air (OFA) technology on
both units, Minnkota reduces 60
percent of NOx emissions.

Required:
Over-Fire Air (OFA) - OFA is a

process in which a portion of the
combustion air is diverted from the
cyclones to create a fuelrich atmos-
phere in the lower furnace. This
limits the amount of NOx created
in the cyclones due to the lower
amount of oxygen. The diverted air
is then re-injected into the furnace
at a higher level to complete the
staged combustion. 

Selective Non-Catalytic Reduc-
tion (SNCR) - SNCR is a process
in which a mixture of urea and
water is injected directly into the
upper boiler furnace through a
series of ports and nozzles. The
reaction breaks down NOx to nitro-
gen, carbon dioxide and water. 

Electrical upgrades
The Young Station's electrical

distribution system was completely
overhauled to support the environ-
mental control upgrades and to
meet new safety standards. 

Required: 
Transformers - New auxiliary

transformers have been installed, as
well as all new breakers and more
than 190 miles of cable and wiring.

BIllINGS ANd COllECTION
you will receive your energy bill on or near the

20th of each month. 
payment of your monthly energy bill is due on the

20th of the month. you may pay your bill in person
at rleC during office hours, use the 24-hour drive-
up drop box located next to the rleC office, by
Auto pay, or by mail. payment must be in the office,
drop box, Auto pay, or in the mail, as evidenced by
the postmark, by the 5th day of the following month
to avoid a late payment charge. A 1 1/2% monthly
late payment charge will be computed on delinquent
energy bills, the minimum late payment charge will
be $1.00.

If your payment is not received by the 15th of the
month, a final notice of disconnection statement will
be included on your following bill. the final notice
statement will notify you when your electric service
will be disconnected if the delinquent amount
remains unpaid. If an employee is sent to discon-
nect your electric service, a $50 collection fee will
be charged to your account, even if you pay the col-
lector.

to have a disconnected service reconnected, all
amounts owing, a $50 reconnection fee, and a
security deposit must be paid. If the service must be
reconnected after normal working hours, a $100
reconnection fee must be paid.

BAd CHECkS
A $15 charge will be levied each time a check is

returned because of nonsufficient funds, account
being closed or payment stopped.

OUTAGES
In case your electricity goes out, please do the

following:
1.  Check your fuses or breakers at the yard pole

or meter pedestal.
2.  Call your neighbor to see if they are out of

electricity also.
3.  Call the rleC office (218-253-2168 or 1-800-

245-6068) during working hours or 218-253-2200
after hours. We will accept collect calls for outages
only.

METEr TESTS
rleC has a schedule in place to have its meters

periodically tested for accuracy. results from these
tests show that meters generally slow down with
age; however, if you think that your meter is record-
ing too much usage, rleC will test it for accuracy.
you must pay a test fee in advance of the test. If the
meter test shows that the meter was inaccurate, the
test fee will be refunded to you.

STOppEd METErS
If you find your meter has stopped and you are

using electricity, please contact the office immedi-
ately so we can replace it. Average consumption will
be billed to the member for the time the meter was
stopped so there is no advantage in not reporting a
stopped meter.

METEr rEAdINGS
An automated meter reading system is utilized to

obtain monthly meter readings. Although the system
is normally reliable, there is always a chance that
the correct reading has not been transmitted to the
office for billing. Customers should periodically read
their meter and compare it to the reading on the
billing statement. If the actual reading is not close to
the billing statement reading, please call the office.

GENErAl SErvICE rATES
Facilities charge variable $19 to $25 month

First 500 KWH  . . . . . . . . . . . . . . . . . . . .9.0¢ Kwh
over 500 KWH (April-dec.)  . . . . . . . . . .7.2¢ Kwh
over 500 KWH (Jan.-Mar.)  . . . . . . . . . .8.0¢ Kwh

Multiphase users add $18/month cost of service
charge.

standby, $10/month (meter disconnected but the
power line retained; standby is not available on
services larger than 15 KVA transformer capacity).

security light, $7/month, high pressure sodium,
$8/month, mercury vapor; water heater flat credit,
$5/month (on January-April billing); off-peak equip-
ment charge, $4.50/month per heat meter; off-peak
electric heat rate, 4.2¢/kWh long-term control,
6.2¢/kWh short-term control.

Mission Statement
It is the mission of red lake electric Cooperative to enhance the
quality of life for people of our service area by consistently providing
quality electric service and other valued services while holding our
employees, our community and our environment in high regard.
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NOTICE
Hidden within the text of the

articles on pages 1, 2, 3 and

the back page of this issue of

the Volts & Jolts are the names

and account numbers of five

rleC members. they will

appear within the articles in

parenthesis as such (99-99-

99-999-99 roger p. Member).

If you find your name and

account number, clip it out and

send it with your next payment.

you will be credited with $5 on

your electric bill.

We proudly present to you

the red lake electric Cooperative

Customer Service Guarantee

It's short and simple! red lake electric Cooperative employees will meet or exceed your expectations of friend-
ly, courteous service and will meet any commitments they make to you. If your expectations of the service pro-
vided by our employees is not met, please contact me at the red lake electric Cooperative office, 253-2168.
you will receive $5.00 for your inconvenience and our promise to serve you better in the future. our employees'
commitment to quality customer service makes this guarantee possible.

roGer JoHAnneCK
General Manager

One of the Minnkota Power Systems

Red Lake Electric Cooperative, Inc.

Manager's

Comments
by Roger Johanneck

Member Service Department
by Kevin Reich

A look at 2011
There are three control options

available for controlling off-peak
electric heat. The option chosen
determines the rate per kilowatt
hour (kWh). 

The first option is referred to as
long term control which results in
the best heating rate, currently 4.2¢
per kWh. Heating equipment con-
trolled under this option is con-
trolled on an as-needed basis and
could be controlled continuously
for 24 hours or more. This option
requires an automatic, dependable,
alternate heat source capable of
heating the entire home or building.
Control hours for the past three
heating seasons for long term con-
trol have totaled: 224 hours, 2009-
2010; 204 hours, 2008-2009; 420
hours 2007-2008. 

An option that applies to limited
electric heating installations is
medium term control or daily

cycling. This also results in a rate
of 4.2¢ per kWh. This control
option is for underfloor heating
cable and panels and electric boil-
ers supplying floor heat when there
is a sand bed for a heat sink. These
heating installations are controlled
every day during the heating season
with (6913001.07 Jerome Novak)
two on-times and two off-times
amounting to approximately 12
hours each. The daily cycling
option requires the heat sink to
maintain temperature in the build-
ing. 

Short term control is the other
option which yields a current rate
of 6.2¢ per kWh. Controlled heat-
ing equipment under this option
can be controlled for four hours at
one time and it can happen twice
within 24 hours. Short term control
is also on an as-needed basis and
generally occurs in the early day-

light hours and early evening hours.
Members with non-automatic or
wood backup heating systems
choose this control option. Control
hours for short term control have
averaged 160 hours for each of the
past three heating seasons. 

With the .5¢ renewable energy
surcharge current net rates for off-
peak electric heat are 4.7¢ and 6.7¢.
If you are currently enrolled in the
short term control option and
would like to change to the long
term control option and take advan-
tage of a better rate, give us a call.
Remember long term control
requires a reliable, automatic, back-
up heat source. 

Happy Holidays 
May you and your loved ones

have a Merry Christmas and I wish
you the best in 2011. 

Electric heat control option determines off peak heat rate

Dear RLEC:
Thank you for the donation of

$1,500  from your Operation
RoundUp grant. It will be used to
replace some of our old pagers.

Tony Gerardy
Plummer Fire Dept. Chief

From the
Mail Bag

Wishing you a happy &
healthy holiday season.  

Thank you for the privilege
of serving you this year.

Fosston
218-435-1525

www.sollie.net

KM Transmission

Fair Prices
Its all just that simple. Keith Moen
Mon. - Fri. 8:00 am to 5:00 pm

Sat. by appointment
(218) 681-4250

616 Davis Ave. N, Thief River Falls

And Repair
Quality • Experience
Dependability • Honesty



Chocolate Coconut Candies

1-3/4 cups confectioners' sugar 
1 3/4 cups flaked coconut
1 cup chopped almonds
1/2 cup sweetened condensed milk 
2 cups (12 ounces) semisweet chocolate chips 
2 tbs shortening 

In a large bowl, combine the confectioners' sugar, coconut, almonds
and milk. Shape into 1-in. balls. Refrigerate until firm, about 20 minutes. 

In a microwave-safe bowl, melt chocolate chips and shortening; stir
until smooth. Dip balls in chocolate; allow excess to drip off. Place on
waxed paper; let stand until set. Store in an airtight container. Yield: 2-1/2
dozen. 

Holiday Cookie Dough

2 cups butter, softened
1 cup sugar 
1/4 cup sweetened condensed milk
1 tsp vanilla extract 
4 cups all-purpose flour 
1/8 tsp salt 
Optional: Sprinkles, jimmies or colored sugar, 

In a large mixing bowl, cream butter and sugar until light and fluffy.
Beat in milk and vanilla. Combine flour and salt; gradually add to
creamed mixture and mix well. Divide dough into five 1- cup portions;
shape each into a 10-in.-long roll. Wrap individually in plastic wrap.
Refrigerate for 1 hour or until easy to handle, or freeze for up to 3
months. Yield: 5 portions (1 cup each). 

To use refrigerated cookie dough: Cut roll into 1/4-in. slices. Place 2
in. apart on ungreased baking sheets. Decorate with sprinkles, jimmies or
colored sugar if desired. Bake at 350° for 7-9 minutes or until lightly
browned. Cool for 2 minutes before removing to wire racks. 

To use frozen cookie dough: Thaw in the refrigerator overnight. Bake
according to recipe directions. Yield: 200 slice and-bake cookies.

Strawberry Tea Cookies

1 cup refrigerated Holiday Cookie Dough (recipe listed earlier) 
1/3 cup ground almonds 
1/4 cup seedless strawberry jam Confectioners' sugar 

Let cookie dough stand at room temperature for 5-10 minutes to soft-
en. In a small mixing bowl, combine dough and almonds. Cover and
refrigerate for 1 hour or until easy to handle. On a lightly floured surface,
roll dough to 1/8-in. thickness. Cut with a floured 2-1/2-in. round cookie
cutter. Cut out the centers of half of the cookies with a 1-in. round cookie
cutter (discard centers). 

Place 2 in. apart on ungreased baking sheets. Bake at 350° for 6-8 min-
utes or until edges are lightly browned. Cool for 2 minutes before remov-
ing to wire racks to cool completely. Spread each whole cookie with 1
teaspoon of jam; top with remaining cookies. Sprinkle with confectioners'
sugar. Yield: 10 sandwich cookies. 

TIP: Get creative and use different shaped cookie cutters and jam fla-
vors for Strawberry Tea Cookies.

Reindeer Bites

1/2 cup orange juice
1/4 cup chopped dried apricots
1/4 cup dried cranberries
1/4 cup golden raisins
1/4 cup chopped pecans
2 tbs chopped candied cherries 
1/8 tsp ground nutmeg 
1 cup refrigerated Holiday Cookie Dough (recipe listed earlier) 

Icing:
3/4 cup confectioners' sugar 
1/8 tsp rum extract 
3 to 4 tsp orange juice 
12 candied cherries, halved 

In a small saucepan, combine the orange juice, apricots, cranberries
and raisins. Bring to a boil. Reduce heat; simmer, uncovered, for 4·6 min-
utes or until liquid is absorbed. Cool to room temperature; stir in the
pecans, cherries and nutmeg. Let cookie dough stand at room temperature
for 5-10 minutes to soften. In a large mixing bowl, combine dough and
fruit mixture. Drop by heaping teaspoonfuls 2 in. apart onto baking sheets
coated with nonstick cooking spray. Bake at 350° for 12-14 minutes or
until edges are lightly browned. Cool for 2 minutes before removing to
wire racks to cool completely. 

For icing, combine the confectioners' sugar, extract and enough orange
juice to achieve desired consistency. Spread over cookies. Top each with a
candied cherry piece. Yield: about 1-1/2 dozen. 

TIP; Refrigerate any leftover sweetened condensed milk in a storage
container for 4 to 5 days. 

Tastes Like Eggnog Cake

1 pkg (18-1/4 ounces) yellow cake mix 
1 tsp ground nutmeg 
1/4 tsp ground ginger

Frosting:
1-1/2 cups heavy whipping cream 
3 tbs confectioners' sugar 
1 tsp rum extract

Prepare cake batter according to package directions, adding nutmeg
and ginger to dry ingredients. Pour into a greased 13-in. x 9-in. x 2-in.
baking pan. Bake at 350° for 25-30 minutes or until a toothpick inserted
near the center comes out clean. Cool on a wire rack. 

For frosting, in a small mixing bowl, beat cream and confectioners'
sugar until stiff peaks fonn. Fold in extract. Spread over cake. Store in the
refrigerator. Yield: 12-15 servings.

Tart Cranberry Coffee Cake

1 pkg (15.6 ounces) cranberry-orange quick bread mix
1 carton carton (6 ounces) vanilla yogurt
1/3 cup milk
1 egg
1 cup fresh or frozen cranberries

Glaze:
1/2 cup confectioners' sugar
1 tablespoon milk
1/8 to 1/4 teaspoon vanilla extract

Place quick bread mix in a large bowl. In a sman bowl. whisk the
yogurt, milk and egg; stir into the bread mix just until moistened. Fold in
cranberries. Pour into a greased 9-in. deep-dish pie plate. Bake at 375° for
35-40 minutes or until golden brown. Combine glaze ingredients; drizzle
over coffee cake. Serve warm if desired. Yield: 6-8 servings.

recipe corner
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deGRee dAyS
to determine degree days, you must calculate the daily mean
temperature for the time period you are measuring. Degree day
computation is based on the assumption that a building does not
require any heat if the outside temperature averages 65 degrees
during a 24-hour period. to obtain a degree day figure, the high
temperature and the low temperature for the day are added and
the total divided by two. that figure is then subtracted from 65.
For example, if the high temperature was 30 degrees and the low
temperature 10 degrees, the figure would be 30+10=40; 40/2=20;
65-20=45. this would be a 45-degree day. the higher the degree
day figure, the more heat required to warm your home.

Red Lake electric Cooperative, Inc.

Operating Report
MoNthLy coMpaRisoN

OCtOBeR OCtOBeR
2009 2010

total Revenue . . . . . . . . . . . . . . . .$ 770,291 $ 742,697
total Margins  . . . . . . . . . . . . . . . .$ (20,719) $ (50,009)
cost of power  . . . . . . . . . . . . . . . .$ 540,973 $ 541,258
KWh's purchased . . . . . . . . . . . . . .10,852,028 8,479,994
capital credits paid to Estates . . .$ 6,115 $ 6,901

yEaR to DatE coMpaRisoN

OCtOBeR OCtOBeR
2009 2010

total Revenue . . . . . . . . . . . . . . . .$ 8,224,844 $ 9,045,533
total Margins  . . . . . . . . . . . . . . . .$ 624,682 $ 389,863
cost of power  . . . . . . . . . . . . . . . .$ 5,288,162 $ 6,134,080
KWh's purchased  . . . . . . . . . . . 113,929,786 109,321,763
New service connections  . . . . . . . 43 41
customers served  . . . . . . . . . . . . . 5,190 5,207
capital credits paid to Estates . . .$ 68,760 $ 73,401
Miles of Line

overhead  . . . . . . . . . . . . . . . 2,319 2,325
Underground  . . . . . . . . . . . . . 235 235

The snowy ground looks so pretty

In the country, town or city;

Joy and promise fill the air

Spreading goodwill everywhere;

But perhaps the best thing to be found,

Is when your good friends come around

And when you get the chance to say,

“Have a happy holiday!”

Oklee Lumber
218-796-5131

Christmastime will 
soon be here—

So deck the halls
Bring on the cheer!

We know we’re 
celebrating a very bright 

season. And your kind
friendship is the reason!

Red Lake County Insurance
Red Lake Falls, MN

218-253-2177 • rlci@gvtel.com
www.redlakecountyinsurance.com

Life • Home • Car • Business

The no problem people

We’re displaying our holiday cheer,
To thank everyone for stopping here

And for your winning attitude,
You surely have our sincere gratitude ...
So without any fanfare or further delay

Please accept our best wishes for a great holiday!

HeAtHeR duFAuLt
2611 Wheat Drive, Red Lake Falls, MN 56750

218-253-2040

St. Hilaire Ag Insurance

Northwest Grain in St. Hilaire, Oklee, 
Brooks, Red Lake Falls

St. Hilaire 218-964-5252, Oklee 218-796-5125, 
Red Lake Falls 218-253-4294

May the beauty of the season bring warmth and contentment
to you and your loved ones. For your continued business and support

you have our thanks and sincere gratitude.

Time Of The Year!

It’s The 
Most 

Wonderful

Our thanks and best wishes for a holiday season filled 
with lots of good times and good cheer. For the never-ending 

support you’ve shown us, we are deeply grateful.

Plummer Co-op Creamery 
218-465-4215 or 1-800-224-4547

KEN'S ELECTRIC, INC.
Red Lake Falls, Minnesota 56750

"We Service Our Work"

Contact Us For All Your Electrical Needs!

Electrical 
Contractor

Shop: (218) 253-4123
Home: (218) 253-4127

Allen Remick - Cell: (218) 689-0313
Jason Knott - Cell: (218) 289-5104

Look up
power Lines may be overhead



Bray-Gentilly
Mutual Insurance Co.
Locally Owned and Operated

Serving Policyholders Since 1900

218-683-3200
2017 Hwy. 59 SE •  P.O. Box 592

Thief River Falls, MN 56701

INSURANCE FOR
FARMS, HOMES
AND PERSONAL

PROPERTy

TELEPHONE US FOR AN
AGENT NEAR yOU!

OFFICE PHONE

253-2168
OUTAGE PHONE

253-2200

1-800-245-6068

PARK PLACE MALL
RED LAKE FALLS, MINNESOTA

218 253-4223

HAIRSTYLING

FOR MEN AND

WOMEN

H

Q

The 

Head-Quarters
Hair and 

Tanning Salon

vOLTS AND jOLTS FEATURE OF THE MONTH

• Fertilizer

• Petroleum products

• Town and country

deliveries

• Tires, batteries,

accessories

• Farm supplies

“THE FARMERS’ HELPING HAND”

Dave Miller
Agency

DAVE MILLER, AGENT
RURAL ROUTE 1

VIKING, MINNESOTA 56760

•  All-Risk Crop Insurance
•  Crop/Hail Coverage

218-523-5861

WILCOX PLUMBING
AND HEATING, Inc.

RED LAKE FALLS

Plumbing/Heating/Air conditioning

• In-floor heating • Oil furnaces
• Pressure systems • Gas furnaces
• Electric heat pumps

FREE ESTIMATES
COMPLETE SALES AND SERVICE

218-253-4347

BILL H. MOSER, Master Plumber
License No. 1770PM

BILL J.  MOSER, Master Plumber 
License No. 6039PM

Refrigerant Certified No. CFR089400285

218-796-5157
Fax 218-796-5158
tim.hagl@ssboklee.com

•  Operating loans
•  Vehicle loans
•  Farm real estate loans
•  Consumer loans

"We appreciate your business."

Farmers Union
Oil Company

Thief River Falls 218-681-3512

One of the Minnkota Power Systems

Red Lake Electric 
Cooperative, Inc.

Buy a YORK Affinity 
heat pump today!

Grove Mechanical, inc.
Your hometown heating & 

air conditioning team!
Serving Crookston and the surrounding 

communities for 30 years.

(218) 281-3863

Want to cut your heating

cost by up to 50%?

THE

GAzE TTE

Copies
FULL COLOR
NO MINIMUM

Some conditions apply. 
Call or stop in for details.

105 Main Ave, Red Lake Falls

253-2594

Starting at 30¢

Kilen's 
Custom Cleaners

Jordan Kilen - Owner
(218) 686-2591

www.kilencustom.com

Commercial

Residential

Custodial

Specializing in
Water, Fire & Soot Restoration

"Achieving excellence
one customer at a time"

Free Estimates

Christmastime holds something for
everyone. Some enjoy shopping while oth-
ers may bake goodies to share with friends,
relatives and coworkers. Many enjoy the art
of seasonal decorating which can occur
inside  and outside of the home and around
the yard.

When you pass by the home of Brian
Schmitz of rural Red Lake Falls you will
indeed see a generous amount of effort put
into a lighted Christmas display that
includes a Santa's village complete with a
workshop and assorted elves and helpers.
The house is well decorated with other
large displays as you travel North.

What you cannot see from the warmth of
your car is an expansive ceramic Christmas
village teeming with what may be hundreds
of people and consisting of dozens of hous-
es and buildings standing along the rolling,
snow covered hills in the living room of
Brian's boyhood home where he continues
to live and work.

Many years ago Brian discovered that
little ceramic village buildings and figures
he had seen here and there captured his
interest and appealed to him so he started
collecting a few pieces. One Christmas, he
placed a single sheet of plywood over the
staircase in his home that he still shared
with his mother, Helen. 

He began placing the various acquisi-
tions upon the wooden base forming a
makeshift village. The display was a nice
addition to the other seasonal decorations
that were an annual undertaking.

Brian grew up with 13 siblings who
went off and had children of thier own so
Brian has no shortage of nieces and
nephews. This collection of family mem-
bers, some of whom also collect the village
pieces saw his appreciation and began gift-
ing new pieces each Christmas which along
with his own efforts continues to increase
Brian's inventory of buildings, figures, ani-
mals, buggies, wagons and miscellaneous
accent pieces. He has never counted how
many pieces there are in this year's village
but imagines that amount will soon

increase. 
There have been times when he picks up

a new piece or gets one as a gift and does
not remember that one already exists in his
collection. This does not pose a real prob-
lem with other collectors in the family

He begins assembly at the highest point
and works his way down adding pieces as
his mind sees fit and time allows. This
year's village took shape working on and
off over a period of approximately three
days. 

Each year, the display takes on new life

and grows larger. When the house grew
larger through an addition, so did the dis-
play. It now spans the staircase and juts out
into the dining room on tables placed along
the wall. One of Brian's sisters simply stat-
ed "It's peaceful in here at night looking at
the village."

As the Christmas season drew near, his
mother Helen would start to inquire as to
when she couldn't expect the village to
appear. It was one of her favorite Christmas
traditions in the home that brought her
much pleasure.  As much as he enjoys this

past time, the construction of the village by
Brian was more a labor of love for his
mother than it is a hobby for himself. This
year's display marks the last for Helen who
passed away shortly before the writing of
this story.

Brian anticipates that he will continue to
display his collection each Christmas sea-
son as a dedication to his mother who had a
love for Christmas. He will make accom-
modations for new pieces as needed. He is
not against the idea of having to expand if
necessary.

Christmas village is labor of love for collector 

Brian Schmitz of rural Red Lake Falls takes a moment to
rest with canine companion 'George' in front of the largest
portion of the Christmas village he assembles each year in his
living room. His mother, Helen (inset photo) would anxiously ask
her son when he would begin on the annual project. She enjoyed the
intricate and festive display which is carefully planned and laid out in great detail.

Although difficult to pick a favorite, Brian admitted that the farm building and scenery
was one of favorites. Much like the farm where he grew up, there are a lot of hands
to help get the work done.

It would take many snapshots such as this to chronical the events portrayed in 
Brian's Christmas village. Each scene is carefully laid out and includes many points
of interest. Not far from this scene, a man and a boy are hunting on a nearby hill. The
deer are present but are eluding the hunters using tree cover. Brian did not want the
hunters to get their prey too easily.

The 'L' shaped diorama is cleverly designed to stay in place over the stairwell that leads to the basement. This gives Brian access
to the underside while still allowing use of the stairs. The steady slope upwards consists of a series of wooden structures that
support the tiered layout. Near the highest point is the ski hill complete with chalet and skiers. The original village idea started
with one sheet of plywood over the stairs in 2003. The village has expanded over the years to todays splendor.

Santa's workshop is among many of the
lighted displays that adorn the yard
around the Schmitz farmhouse in rural
Red Lake Falls.



By Magen Howard 
Medications exist to make us

feel better. But when taken incor-
rectly, they carry serious conse-
quences. Incorrectly using medica-
tions increases the chance of severe
medical complications or even
death. There's a price tag with it,
too-more than $177 billion annual-
ly in added prescriptions, hospital
admissions, doctor calls, emer-
gency room visits, and nursing
home admissions, according to the
American Pharmacists Association. 

Over-the-counter (OTC) drugs
pose as much risk as prescription
medications. According to the U.S.
Food and Drug Administration, too
much acetaminophen - the active
ingredient in Tylenol-can cause
liver damage; overuse of non-
steroidal anti-inflammatory drugs,
such as ibuprofen, can lead to stom-
ach bleeding and kidney disease.

Of course, the ability for drugs
to negatively interact with each
other increases with the amount of
medications taken. 

The following tips, compiled by

the American Pharmacists Associa-
tion and the Consumer Health
Product Association's education
arm, OTCSafety.org, can help you
better manage your medications. 

• Be informed. Talk to your
pharmacist and doctor. Ask when
and how to take your medication;
what to do if you miss a dose;
potential side effects; and how your
medications might interact with
other drugs you're taking. 

• Know the facts. Read the label
and look at the medicine as soon as
you pick up your prescription.
Question any unexplained changes
in the medication size, color, mark-
ings, amounts, or doses. 

• Read the label. On OTC med-
ications, always read and follow the
Drug Facts label. The active ingre-
dients section of the label is espe-
cially important if you're taking
more than one medicine-to make
sure you're not taking too much of
the same active ingredient. Never

take more than one medicine with
the same active ingredient unless
told to do so by a doctor. 

• Share information. Create a list
of all the medications you're tak-
ing-including vitamins and natural
supplements-and share it with all of
your health-care professionals. This
helps to prevent drug interactions. 

• Treat your symptoms. When
taking OTC medications, choose
those that treat only the symptoms
you have, so you take only the
active ingredients you need. 

Sources: American Pharmacists
Association, Institute for Safe Med-
icine Practices, Consumer Health
Product Association Educational
Foundation, U.S. Food & Drug
Administration 

Magen Howard writes on con-
sumer and cooperative affairs for
the National Rural Electric Cooper-
ative Association, the Arlington,
Va.-based service arm of the
nation's 900-plus consumer-owned,
not-for-profit electric cooperatives. 

Tips for children's OTC
medications 

Children have special medica-
tions, so take special care when
administering them. 

Keep in mind these tips from
OTCsafety.org, the education arm
of the Consumer Health Product
Association: 

• Never give a child medicine
intended for adults. Do not try to
estimate a child's dose of an adult
medication. 

• Use the measuring device that
comes with the medicine. A kitchen
spoon could deliver the wrong dose
of medicine. 

• Do not use oral cough and cold
medicines for children younger
than 4. 

• Never give medications that
contain aspirin to a child for cold or
flu symptoms unless directed to do
so by a doctor. 

• Keep all medicines out of
sight, and avoid telling children any
medicine tastes like candy. 

Incorrectly using medications
increases the chance of severe med-
ical complications. Source:
NRECA 

By Mark Glaess, Manager 
Minnesota Rural Electric Ass.

In 2007, the Minnesota Legisla-
ture passed a measure requiring
every electric utility, including your
electric cooperative, to buy more
and more renewable energy. This
year, cooperatives are required to
produce 7% of the energy sold to
you from renewable sources. Most
of that will come from wind tur-

bines. By 2025, every fourth kilo-
watt-hour (kWh) sold to you will
have to come from a renewable
source. Again, most of that will be
generated by the wind. 

The idea behind one of the
nation's most ambitious clean ener-
gy mandates was to tap into Min-
nesota's ample wind resources and
provide additional revenues and tax
receipts to particularly gusty rural

areas of the state. One of the key
selling points was that this would
create a load of green jobs. All-in-
all, it was hard to argue with the
intentions. 

In 2009, Minnesota utilities pro-
duced 3,441,000,000 kWh by cap-
turing the wind. On average, utili-
ties paid 4.5 cents for each kWh.
This cost would be much higher if
not for major Federal tax subsidies
for wind energy. Since the wind
tends to blow somewhat more at
night when it's not all that useful,
cooperatives have had to sell much
of their wind energy on the open
market. 

Last year, the market only paid
an average of 2.7 cents for each
kWh produced by wind. Sometimes
there was absolutely no market for
the wind and the utility had to pay
another utility to take those renew-
able KWH off their hands. 

The loss of 1.8 cents per KWH
spread over 3.4 billion kWh cost
Minnesotans some $62 million in
2009. Minnkota Power, which pro-
vides electricity to the relatively

depressed northwest corner of the
state, was forced to increase rates
by 1/2 cent for every kilowatt sold. 

The biggest driver for those loss-
es is the shrinking demand for elec-
tricity across the U.S. The economy
- post 2007 - has cratered. Utilities
have seen double digit decreases in
electric consumption. 

When legislators were putting
together the 2007 Renewable Ener-
gy Standard, they didn't factor in a
depressed economy. They expected
the market to easily absorb all of
the new, greener electricity. They
understood that utilities would be
paying more for these new energy
resources, but believed that increas-
ing demand from a growing econo-
my would help offset those
increased costs. 

That hasn't happened. Instead,
utilities are paying a premium for
new wind resources and selling it at
a dramatic loss. In 2010, that mar-
ket imbalance is on track to cost
Minnesotans well over $100 mil-
lion. It's also making it harder for
utilities to pay for new pollution-

control technology for existing
plants or invest in greater efficien-
cy. 

At a time when we need to be
focusing on creating jobs and
expanding business opportunities,
the unanticipated extra cost of new
renewable energy sources is acting
as a drag on the economy. Right
now, the state's unemployment rate
is 7.1. The green jobs heralded by
the 2007 renewable mandate? They
haven't materialized - at least not at
the level champions of the legisla-
tion said they'd reach. 

Meanwhile, the increase in elec-
tric rates for additional energy we
don't need and can't sell is adding to
the cost of hard-pressed manufac-
turing plants and taking a bigger
and bigger share of already-strained
family budgets. 

Laws with good intentions,
unfortunately, all too often ignore
economic conditions. The state's
policymakers need to ensure that
"good" energy policy also be
grounded in market realities and
sound economics. 

Minnesota's electric coopera-
tives are committed to increasing
the use of clean, renewable energy,
particularly if it benefits hard-
pressed rural areas of the state.
However, we're also committed to
keeping electricity both affordable
and reliable. We need state energy
policymakers to be partners in all
three goals, providing us with the
flexibility and tools to accomplish
the challenges we face in the most
efficient and cost-effective way
possible. 
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1.99%As
lowas

$400
bonus bucks

On select models**

FIXED APR
For 36 months on approved credit*

90-DAY NO PAYMENT
OPTION AVAILABLE

On all CRF®50F to
CRF230F models

up
to

“I WANNA
RIDE.”

Tis the season to get on a Honda.Tis the season to get on a Honda.

‘

SEE DEALER FOR DETAILS
honda.com CRF/Fs ARE DESIGNED EXCLUSIVELY FOR OFF-ROAD USE. PARENTS NEED TO
CONSIDER A RIDER’S AGE, SIZE, ABILITY AND MATURITY BEFORE ALLOWING THEM TO RIDE. CRF50F,
CRF70F, AND CRF80F ARE NOT INTENDED PRIMARILY FOR RIDERS 12 YEARS OF AGE AND YOUNGER.
BE A RESPONSIBLE RIDER. ALWAYS WEAR A HELMET, EYE PROTECTION AND PROTECTIVE CLOTHING,
AND PLEASE RESPECT THE ENVIRONMENT. OBEY THE LAW AND READ YOUR OWNER’S MANUAL
THOROUGHLY. *1.99% Fixed APR financing available for customers who qualify for super preferred credit tier for
up to 36 months through Honda Financial Services. Payment example: 36 monthly payments of $28.64 for each
$1,000 financed. Offer good on all new and unregistered CRF/F models. Not all buyers may qualify. Higher rates
apply for buyers with lower credit ratings. 90-day deferred payment and 60-day deferred interest option available.
Offer ends 12/31/10. **$400 Bonus Bucks valid on 2009 CRF230F & CRF150F models and $300 on 2008 CRF150F
models. Bonus Bucks redeemable only for purchase at dealer on purchase date. No cash value. Non-transferable.
Redemption value is not to exceed $400. Offer ends 3/31/11. Check with participating Honda Dealers for complete
details. CRF® is a trademark of Honda Motor Co., Ltd. ©2010 American Honda Motor Co., Inc. (11/10) 10-0907

www.rvsports.com • 218-681-1007•
Hwy. 1 & 59 W. • Thief River Falls
FAX: (218) 681-8420 • 1-800-826-5403
Hours: Mon. - Fri. 9-5:30 • Sat. 9-1

Gifts that Go Bonus Bucks Program Ends 12/31/2010!
LESS HOLIDAY NET*

REGULAR BONUS HOLIDAY
MODEL SALE BUCKS PRICE
2009 CRF 50F $1,439 $200 $1,239
2009 CRF 70F $1,799 $200 $1,599
2009 CRF 80F $2,249 $200 $2,049
2008 CRF 100F $2,299 $200 $2,099
2008 CRF 150F $2,899 $300 $2,599
2007 CRF 150R $3,399 $750 $2,649
2009 CRF 230F $3,649 $400 $3,249
2010 CRF 450R $7,649 $800 $6,849

*Prices Include Freight And Setup

You wouldn’t take a long drive without check-
ing the oil, gas, fluids and tires. Maybe you
should check your auto insurance, too.

Talk to your independent agent. We’re driven
to get you the best rate. Call us.

Red Lake County Insurance
Red Lake Falls, MN

218-253-2177 • rlci@gvtel.com
www.redlakecountyinsurance.com

DAVIDSON
READY MIX &
CONSTRUCTION

• Concrete • Concrete Blocks
• Rebar • Rock
• Gravel • Backhoe and
• Septic Tanks Dozer Service

CALL (218) 449-4865
or (218) 681-7033

1325 Greenwoood St. W
Thief River Falls

www.davidsonconstruction.com

These 4 puppies were rescued with their mother, from
Arkansas. They are approx 3 months of age and will be ready

for new homes on or about the week of November 15. All 4
are learning house manners very quickly! 

A $50 adoption fee to help with all of the costs incurred with
getting them back to health is the only expense to the new
owner.  A $100 deposit is required and will be after proof of

spaying and neutering. Any proceeds will be used to care for
the mother of these puppies. 

If you or someone you know
can provide a  home for these

puppies, please call:

218-280-1049
Averi

Tiffi ZoroCharmin

ADOPT A PUPPY!

AD
OP
TE
D!

Mark Hanson, left, and Roger Johanneck were recently recognized for their years of service with Red Lake
Electric Cooperative. Hanson has served as a director for five years representing members in the Thief
River Falls area. He currently serves as secretary of the board. Johanneck has benn employed by Red Lake
Electric Cooperative for 30 years. For the past two years he has been the general manager.

Hanson and Johanneck receive service awards

State energy policies should reflect market realities

Learn about medication to ensure safety
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ARCTIC BLAST ‘10 & HOLIDAY SNOWMOBILE SPECIALS

NW MN’S BEST
SELECTION OF NEW NON-CURRENT

ARCTIC CAT SNOWMOBILES:

� Family Models (Solo & 2-Up)

� Four Stroke Models (Turbo or Non Turbo)

� Crossfires

� Performance F & M Series

� New Snowmobiles Starting at $5,999

www.rvsports.com

1412 3rd St. W. • Thief River Falls
(218) 681-1007

December Hours: Monday - Friday 9 a.m. - 5:30 p.m. • Saturday 9 a.m. - 3 p.m.

CLOSED
Christmas &
New Years

Day
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2011 MODELS NEW WITH WARRANTY
MODEL MODEL
SNO PRO 120 CROSSFIRE 6 141”

T570 CROSSFIRE 8 141”
TZ1 CROSSIFRE 8 141” SNO PRO
TZ1 LXR CROSSFIRE 8 141” SNO PRO LTD 1.50
*TZ1 TURBO LXR CROSSIFRE 8 141” SNO PRO LTD 2.25
BEARCAT 570 F 8 EXT
BEARCAT 570 XT Z1 TURBO EXT
BEARCAT Z1 XT F 570
BEARCAT Z1 XT LTD SNO PRO 500
M 6 153” F 5 LXR
*M 8 153” Z 1 LXR
M 8 153” SNO PRO Z 1 SP
M 8 153” SNO PRO LTD *F 6 SNO PRO
M 8 153” HCR *CFR 8
*M 8 162” F 8 LXR
M 8 162” SNO PRO F 8 SNO PRO
*M 1000 162” SNO PRO F 8 LXR SNO PRO LTD

*CFR 1000
*Z 1 TURBO LXR
*Z 1 TURBO SNO PRO
Z 1 TURBO LXR SNO PRO LTD

* NON-STOCK ITEMS - LIMITED TO FACTORY AVAILABILITY

2010 MODELS NEW WITH WARRANTY
MODEL COLOR
F 570 ESR F/C (LAST ONE) GRN
F 8 HO EFI REV GRN
F 8 LXR HO EFI ESR (LAST ONE) GRN
F 8 SNO PRO HO EFI REV (LAST ONE) GRN
CROSSFIRE 8 HO 141” EFI REV (LAST ONE) GRN
BEARCAT 570 REV LT ($300 FOR 2-UP SEAT) BLUE
**BEARCAT 570 LT REV BLUE

USED INVENTORY
BOTTOM

MODEL MILES COLOR LINE
2006 SABERCAT 600 EFI LX ESR 2,270 RED $4,999.00
2006 CROSSFIRE 7 4,392 BLK $4,999.00
2007 CROSSFIRE 6 REV 2,590 ORG $5,299.00
2007 CROSSFIRE 6 REV 3,711 ORG $5,299.00
2008 T 570 2-UP ESR F/C 5,400 BLK $4,299.00
2009 F 6 SNOPRO EFI REV 3,800 BLK $6,299.00
2009 Z 1 TURBO LXR ESR (WARRANTY) 2,102 BLK $8,495.00
2009 BEARCAT Z1 XT ESR 2-UP 4-STROKE 308 BLUE $8,499.00
2009 BEARCAT Z1 XT ESR 2-UP 4-STROKE 473 BLUE $8,499.00
2010 BEARCAT 570 REV 900 BLUE $5,699.00
2007 F1000 SNOPRO REV 600 ORG $5,899.00
1993 EXT 580 EFI 2,500 BLK $1,099.00

** LIMITED 90-DAY SNOW SEASON FACTORY WARRANTY

Great Savings on the New Non-Current Snowmobiles with Factory Warranties!

CALL FOR A CURRENT INVENTORY LIST WITH PRICES!

OUR
PRICES
INCLUDE
INBOUND
FREIGHT &
SETUP!

      big-CS2  ---  40   ---  InDesign

Stop in and see
Cecil or Mark

for all your 
equipment 

needs

Hwy. 59 North Thief River Falls, MN
www.titanmachinery.com

Toll Free: 1-800-888-2744 • Phone: 218-681-1423R38C
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� BONUS �

PAY FOR11 MONTHS OF BASIC

CABLE AND GETONE MO.
OF BASIC CABLE FREE

GIVE THE GIFT
TThhaatt KKeeeeppss CCoommiinngg EEvveerryy DDaayy OOff TThhee YYeeaarr!!

HBO, CINEMAX, DIGITAL TV,
HIGH SPEED INTERNET OR BASIC CABLE TV

Call: ((221188)) 668811--33004444 
And Subscribe Today!!

If From Out-Of-Town Call Toll-Free
((880000)) 882288--88880088

SSJJOOBBEERRGG’’SS CCAABBLLEE TTVV
315 Main Avenue N., Thief River Falls, MN

By Lisa Hughes-Daniel 
Psst ... want a good score? With

tightening of borrowing standards
and the importance of personal
credit these days, most people
would probably answer with a
resounding "yes." 

Since credit scores indicate to
lenders how "risky" you are, a high-
er score can make mortgages,
loans, and credit cards easier to
obtain-and cost less in the form of
lower interest rates. 

There are lots of myths about
what can help or hurt your credit
score. Here are a few popular mis-
conceptions-and the facts: 

1. To help your score, close
credit accounts. 

False. Paying down debt is great
for your credit history, but closing
accounts or canceling credit cards
once they're paid off can actually
hurt. Why? First, having a few open
accounts in good standing (mean-
ing, paid off each month) demon-
strates responsible use of credit.
Second, using a large percentage of
your available credit can lower
your score. 

2. Shopping for a loan damages
your credit.

False. While it's true that
inquiries from creditors can shave a
few points off your score, credit
agencies realize that responsible
consumers shop around-and that
not all requests are equal. Accord-
ing to Fair Isaac Corporation,
which issues FICO credit scores,
the "score ignores mortgage, auto,
and student loan inquiries made in
the 30 days prior to scoring." Going
back further, multiple similar
inquiries in a "typical shopping
period"-usually 14 days-are treated
as one. 

What can zing your score: Grab-
bing discount specials from multi-
ple retailers by signing up for store
cards. 

3. Credit counseling will hurt
your score.

False-technically. While evi-
dence of some types of credit coun-
seling might be visible on your
report, it doesn't affect your numer-
ical score. Some creditors, howev-
er, may still be wary of signs that
your credit is in trouble. What can
also happen: If you enter a debt
management program that isn't
completely squared away, pay-
ments made on your behalfto credi-
tors may be sent late. These late
payments will hurt your credit
score. 

4. You can pay someone to fix
your credit.

True-but remember two
caveats. One, only incorrect infor-

mation can be "cleaned up" on your
credit report. If you truly paid bills
late three times last year, that fact
can't be wiped out. Two, you can
dispute incorrect information on
your own, for free. All three major
credit reporting agencies-Equifax,
Experian, and TransUnion--offer
online services for disputing inac-
curate information. 

Review your credit reports for
any mistakes for free, once a year,
at www.annualcreditreport.gov. To
learn more about how credit scores
work, visit the Federal Trade Com-
mission website at www.ftc.gov. 

Lisa Hughes-Daniel is a market-
ing communications consultant
who writes and edits employee ben-
efits-related materialsfor the Insur-
ance & Financial Services Depart-
ment of the National Rural Electric
Cooperative Association, the
Arlington, Va. -based service arm
of the nation's 900pills consumer-
owned, not-for-profit electric coop-
eratives. 

What, another score? 

Although FICO scores have
been the industry standard for
decades, a competitor has entered
the market: VantageScore. Created
by the three major credit reporting
agencies, VantageS core uses a dif-
ferent scale--50I-990, versus
FICO's 300-850 range--and a dif-
ferent formula. Some lenders are
already using the new score, so
keep this in mind if you want to
check your own credit before
applying. For details, go to
www.vantagescore.com. 

Debunking myths about credit scores

With colder weather here, more
time will be spent indoors, so now
is a good time to create a home
electrical safety checklist to help
ensure a safe winter of indoor
activities for you and your family.
While some of the benefits of a
checklist include energy efficiency,
the most important benefit is fami-
ly safety. 

Even a professional home
inspector, who had wired his own
hot tub, should have had a profes-
sional analyze his efforts. Investi-
gators attributed the electrocution
death of the man and a second per-
son to the unreliability of the
wiring. The Washington State
deaths in 2009 were just 2 of the
more than 400 electrocutions that
occur in homes each year according
to the U. S. Consumer Product
Safety Commission (CSPC). The
CPSC says about 45% of those
electrocutions can be attributed to
large appliances, 20% to exposed
wiring, and another 9% to power
tools. 

The U. S. CSPC offers these
suggestions to help make sure your
home is up to the task of preventing
electrical injuries and eliminating
some of the 140,000 fires in the US
annually that are attributed to elec-
tricity. 

Make sure all switches and out-
lets are cool to the touch and work-
ing properly. 

Unusually warm switches could
indicate a problem and they should
be serviced by a qualified electri-
cian. Check to see that plugs fit
snuggly into outlets. Loose plugs
can cause overheating and fires.
Ensure that all three pronged
adapters in the house are being
properly used, with the wire or
metal tab on the adapter connected
to the center screw of the outlet.
Make sure all outlets have face-
plates to reduce the danger of elec-
trical shocks by accidentally stick-
ing a finger or another object into
the socket. Place safety covers on

all outlets if there are small chil-
dren in the house. 

Check the bathrooms to make
sure appliances there are not
plugged in when unattended and
that they are in good working con-
dition. Install Ground Fault Circuit
Interrupters (GFCIs) in appropriate
locations like kitchens, bathrooms,
laundry rooms, and garages and
that Arc Fault Circuit Interrupters
(AFCIs) are installed in appropriate
locations. Always use a qualified
electrician for jobs like these. Make
sure that all kitchen countertop
appliances are unplugged when not
in use and that all cords are clear of
hot surfaces like stoves and toast-
ers. Also make sure those appli-
ances are located away from sinks. 

• Make sure all lights have the
correct wattage bulb for the fixture.
Ifunsure what wattage to use in a
fixture, don't put a bulb rated at
more than 60 watts. 

• Check that portable heaters
have a nationally recognized seal of
approval. 

• Check extension and power
cords for cracked insulation or
fraying. Remove them from traffic
paths, under rugs or carpeting and
make sure they are not wrapped
tightly around any object. This is a
good chance to make sure there
aren't any extension cords being
used as permanent solutions. 

• Inspect the fuse box to make
sure fuses are the correct size for
the circuit. Tum off and on the

freezer, refrigerator, and air condi-
tioner circuit breaker three times
annually, to ensure they are not
stuck and are in good working
order. 

• Make sure extension cords that
are used outdoors are marked for
outdoor use. 

• Giving electric blankets the
once over to check for any prob-
lems. Look for cracks or breaks in
wiring, plugs, and connectors. Also
look for dark, charred, or frayed
spots on the blanket. Any of these
conditions indicate a fire hazard
and the blanket or pad should be
discarded. 

For more information and
videos on electrical safety, visit
www.SafeElectricity.org . 

Safe Electricity is a program of
the Energy Education Council, a
non-profit organization dedicated
to promoting electrical safety and
energy efficiency, and supported by
a coalition of hundreds of organiza-
tions, including electric utilities,
educators and other entities com-
mitted to promoting safe use of
electricity. 

Take time for a home
electrical safety check

Example: 
You have three credit cards,

each with a $3,000 limit. One
card has a $3,000 balance; the
other two are paid off. If you
keep all the accounts open,
you're using only 33% of your
available credit. If you cancel
the two paid-off cards, you're
maxed out. 

P. O. Box 430         412 International Drive SW         Red Lake Falls, MN 56750-0430

Phone 218-253-2168

Toll-free 1-800-245-6068

Fax 218-253-2630

After-hour outage 218-253-2200

Office hours Monday-Friday, 8:00-4:30

E-mail: redlake@minnkota.com

Web site www.redlakeelectric.com

One of the Minnkota Power Systems

Red Lake Electric Cooperative, Inc.



Your key to buy, sell or trade anything is the

classifieds
The members are invited to use this FRee wanT aD service.

If you have anything to trade or sell, just drop a card to Red Lake Electric Cooperative, Box 430, Red Lake Falls, MN 56750.

Red Lake Electric Cooperative

want ad order Form
Use this handy form to submit your want ads. 

please print.
Mail or bring your ads to the RLEC office by the tenth of the month.
Commercial ads are 10¢ per word with a minimum charge of $4 per
insertion.

Member want ads are FREE. One want ad per member per month. 

Please PRinT . . .
Your Name, Address and Phone Number. Mail with your power bill
payment, if you prefer, or fax to 218-253-2630.

real estate
40 acres - Lovely house, huge

garage, much wildlife, adjoining
acreage is available. Near Erskine,
MN. $150,000. 218-687-2169.
Open house every Sunday until
sold.

20 acre hobby farm - #3439
great location! Comes complete
with 3 bedrooms, 2 bath home,
garage, barn,and several other out-
buildings. Centrally located in the
St. Hilaire area. Call today! Contact
sollie realty, Fosston, MN 56542.
(218) 435-1525. www.sollie.net.
Equal Housing Opportunity.

for sale
for sale - Weight distributing kit

or stabilizer hitch for pulling a
camper. Helps prevent camper
from swaying. 218-281-5981.

for sale - Black Angus corn fed
beef by the quarter or half. Call
218-222-3441. After dark.

brian schafer mike schafer
218-289-5430 218-289-5431

CELLULAR CELLULAR

16483 120th Avenue SW
Red Lake Falls, Minnesota 56750

Office 218-253-2497

COMMERCIAL    TRENCHING    RESIDENTIAL    FARM

Burns Welding & Repair
Portable, Commercial, Aluminum and Tig Welding

Custom Cattle Gates  •  Bale Rings
Farm and Trailer Repair •  DOT Inspections  •  ATV Equipment

Shop: 218-964-5444  •  Cell: 218-686-8327

burnsrepair@gvtel.com •  www.burnswelding.net

Don's
307 first street east  •  trf

across from pennington square

sewing & Vacuums

sales and service •  new & used
small appliance repair

serving the area for 17 years
218-681-8664

O k l ee  O k le e  

L u m b e r ,  I n c .L u m b e r ,  I n c .
(218) 796-5131

ask about 
our complete 
building plans 

services!
we're glad to help you with
any building problem you

may have.

L U M B E RL U M B E R
ANDAND

B ui l d i n g  S u p pl ie sB u il d in g S up p l i es

-National Parts Locator-
Toll Free 1-888-560-5321
Bus: 218-964-5321

20 Bakers St., St. Hilaire, MN
Jeff Brouse & Brian Bugge, Owners

BB && BB AAuuttoo RReeccyycclliinngg,, IInncc..

Late Model Auto Parts

WE BUY PARTS CARS!

702 Dawn Ave. 

Thief  River Falls, MN 56701

218-681-8221 • 1-800-950-9917
Email: sales@trsalvage.com • Website: www.trsalvage.com

New and Used Farm Equipment Parts

•Automotive •Industrial
•Marine •Agricultural 
•High Performance

•Vintage Auto 
•Heavy Duty Diesel
CALL FOR ESTIMATE! 

INSTALLATION AVAILABLE
FOSSTON, MN

218-435-6379 or 
1-800-448-1518

PRICE
EXAMPLES:

•GM 350
$1,315 - $1,419
•GM 6.5 Diesel
with new block

$5,330
•Ford 7.3

Diesel 
Powerstroke 

$4,200
All prices are with

exchange on a
rebuildable core.

DON’S
MACHINE SHOP
ASE CERTIFIED REBUILDERS
ALL GAS AND DIESEL ENGINES

We Buy
Cars and
Car Bodies

We Buy
Aluminum

Cans

We Sell
Welding Supplies

Evans Scrap & Steel, Inc.
218-681-3488 • Toll Free 1-800-906-3488
13203 190th St. N.E. • Thief River Falls, MN

We Buy
Scrap
Iron
and

Metals

We Sell
New Steel -
Structural
and Sheet

Roll-Off Boxes
Available

Winter Hours:
7:30 - 4:30

Monday-Friday

310 Broadway
St. Hilaire, MN
(218)
964-5555

M - F
9-5:30 &
Sat 9-3

Anytime By
Appointment

CCaarrppeettETC.
of St. Hilaire, MN

Floor

Covering to

Fit Every

Lifestyle

Carpet, Vin
yl, Ceramic

,

& Laminate
 - 

Quality Floo
ring at a pr

ice

you can aff
ord!

DAVIDSON
READY MIX &
CONSTRUCTION

• Concrete • Concrete Blocks
• Rebar • Rock
• Gravel • Backhoe and
• Septic Tanks Dozer Service

CALL (218) 449-4865
or (218) 681-7033

1325 Greenwoood St. W
Thief River Falls

www.davidsonconstruction.com

moser mini storage
rental units available –
Located just north of Grime to
Shine Car Wash. Sizes vary from
10'x6' to 10'x26'. Call 253-4347 or
253-2464 for more information and
reservations. 7tfc

storage space for rent
– Phil-Er-Up Storage Center. Units
are 5x10, 10x10, 10x15 and
10x20. Located in Red Lake Falls.
Contact Steve Philion, 253-2499.
18-18p

what You can't see can
hurt You! Reduce the levels of
pollen, dander, dust mites and
mold spores by getting your air
ducts cleaned by Wilcox Plumbing
& Heating of Red Lake Falls. Call
today at 218-253-4347. 42tfc

miscellany

save at least $23 annually over the newsstand price!

To subscribe just clip and fill out this form and bring it to the Gazette office at 105 Main Avenue 
in Red Lake Falls or mail to: The Gazette, PO Box 370, Red Lake Falls, MN 56750.

the gazette subscription rates . . .
In Red Lake County, $29 a year In Minnesota, $35 a year Out of state, $39 a year

Enclosed is a check for    $___________________ Send the Gazette to . . .

NAME

ADDRESS

CITY STATE ZIP

Red Lake Falls

ggazE TTEazE TTESUBSCRIBE TO
Copies

8 1/2 x 11 30¢
8 1/4 x 14 35¢
11 x 17 40¢

full color
NO MINIMUM

Some conditions apply. 
Call or stop in for details.

105 main ave, red lake falls

253-2594

for sale

school will be out
soon for

christmas break. 
watch for children.



Santa Claus is a legendary bear-
er of gifts to children at Christmas
eve (December 24) around the
world. 

He is well known by many other
names such as Saint Nicholas, Saint
Nick, Father Christmas, Santa,
Santy and Kris Kringle. Santa
Claus being the personification of
the spirit of Christmas is a well
known gift-giving figure in various
cultures around the world and as
such, there are different names that
he is also known by in different
locations or countries in the world. 

A variety of names like those

mentioned above are used in differ-
ent languages to represent his
name. Needless to say they all refer
to the same Santa Claus that we
know about today.

The list provided below contains
some of the names Santa goes by. 

Afghanistan, Baba Chaghaloo,
Belgium, Pere Noel, Brazil, Papai
Noel, China, Dun Che Lao Ren,
Denmark, Julemanden, Germany,

Weihnachtsmann, Hawaii,
Kanakaloka, Ireland, Daidí na Nol-
laig, Italy, Babbo Natale, Latin
America, Papá Noel, Norway,

Julenissen, Sweden, Jultomten,
United Kingdom, Father Christ-
mas,  Russia, Ded Moroz, Roma-
nia,                  Mos Craciun, Poland,
Swiety Mikolaj, Malta
San Niklaw, Lithuania,
Kaledu Seneli, Japan,
Hoteiosho, Iraq,  Vader Kersfees,
Iran, Baba Noel, Hungary,
Mikulas.

For unto us a child is born, 
unto us a son is given.

Wishing you a merry Christmas 
and a happy New Year from all  of us

Mon.-Fri., 9-5:30; Sat., 9-3
Sales and installation

218-964-5555

310 Broadway ave. N
St. Hilaire, MNCarp e t  

ETC.

Many thanks for your loyal patronage

Greetings
of the

Season

With best wishes for a
happy holiday from us!

vOLTS & jOLTS December 2010 8

Welcome home!

www.unitybanking.com www.unityins-inv.com

Red Lake Falls 218-253-2143 |  Mentor 218-637-2971

You’re always welcome at Unity Bank. 
Plus, our banking conveniences make it easy 

to take your hometown bank wherever you go.

O N L I N E  B A N K I N G   |   B I L L  P A Y   |   I N S U R A N C E   |   I N V E S T M E N T S

   

We hope your holiday is decorated with love, 

laughter and friendship. May the blessings of the season 

surround you and bring you much happiness and good 

fortune throughout the year.

BRiaN SCHaFER                    MiKE SCHaFER
218-289-5430                                 218-289-5431

CELLULAR                                            CELLULAR

Holiday Office Hours
Red Lake Electric Cooperative's headquarters will be closed

Christmas Eve Day, December 24 and

New Year's Eve Day, December 31. 

In case of an electric outage or emergency, please call 

the after-hour phone number at 218-253-2200.

Have a merry Christmas and a happy New Year!

a look at some statistics from your Red Lake Electric Cooperative

quiCK TaKES

Here’s hoping your holiday
delivers it all. MerryChristmas!

Red Lake County 
Cooperative, Inc.

RED LAKE FALLS          BROOKS          OKLEE          MCINTOSH

253-2149             698-4271     796-5184     563-3625 

BROOKS TOLL-FREE 1-800-253-6269

PEACE ON EARTH

Hanson Oil and Fuel, Inc.
ANDY MORAN, OWNER

For prompt deliveries, call...

218-253-2787 or 218-281-4102

Wishing you and yours much good 
fortune this holiday season 

and beyond.

We’re truly grateful for your support 
and look forward to serving 

you again, soon!

One of the Minnkota Power Systems

Red Lake Electric Cooperative, Inc.

For unto us a child is born, 
unto us a son is given.

Santa Clause goes by many names
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